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Prospect / Hot list

The most effective business builders are on the left and the least are on the right

Associations Referral List | Opportunity | Shows, Car & | Shop, Mag. / MLM Lists Run
List Cards & Street Fairs News Adds Advertisement
s

#1) Ask Prequalifying Questions
Yes/Maybe, Give Kit #1, Set ¢

#2) Give the Presentation, Give

Kit #2, If Yes/Maybe Set
Appointment for “Next Step”

Yes, Set App. for
“Enrollment”

#4) Complete Enroliment, Give
Kit #4, Set Appointment for
“Get Started Training”

Repeat the Process with Each NewRpo ﬁ‘l‘ﬂ‘ e

#5) Complete Get Started

Training, Set Appointment for
“Business Initialization”

Demo the Products to Build $1K / Month Retail Sales. Seek %féﬁl’gﬂs‘ :
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